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POJIb ITPOTPAMM JIOSJIbHOCTU KIIMEHTOB
HA COBPEMEHHOM PbIHKE

PaccmampuBaromcea ocroBrble meHOeHyuY pasbumusa npoepamm A0AAb-
HOCMU KAUeHMOoB, ddemca xapakmepucmuka nooxo008 KoMnanutl k ux ¢gpop-
MmupoBanuio u npumenenuto, Bviabaawomes npobiemvl, BosHukawoujue neped
KOMNAHUAMU, MOOUDUUUPYIOUUMY NPOPAMMbL AOAALHOCIIU KAUeH108 6
coomBemcmbu ¢ 0C00eHHOCHIAMU POCCUTICKOU UHCTHUTNYYUOHAALHOLL CPedbL.

This article examines the main trends in the development of customer
loyalty programmes and describes companies’ approaches to creating and im-
plementing them. The authors identify the challenges facing companies that
modify customer loyalty programmes in accordance with the features of the
Russian institutional environment.

KrroueBsnie ciioBa: IIporpaMma JIOSJIBHOCTY, CRM-CI/ICTeMa, B3alIMOOTHOIIIEeHVIA
C KJIMeHTaMW.

Key words: loyalty programme, CRM software, customer relationship.

Bospoctmin ypoBeHb KOHKYpPEHLMV ¥ HaCBIIIEHHOCTVI COBPEMEHHBIX
PBIHKOB TpeOyeT OT KOMIIAaHMV aKTMBHOIO B3aVIMOAEVICTBIS C KIIMeHTaMU
IUTS 3aBOEBAHVISL VI COXPAaHEHMS VIX JIOSUTBHOCTY. B 3TOWM CBS3M B ITOCIIeMHIIE
IleCSITWIETHS. BO3POC MHTepeC K MapKeTVHIY ITapTHEPCKMX OTHOIIEHWV U
BBICTpaVBaHMIO JIOJITOCPOYHBIX B3aVIMOOTHOIIEHWUN ¢ KmeHTamu [1; 3; 4,
11]. B gacTHOCTM, IIpeIMeTOM IIPWUCTAIFHOTO BHMMAHNSA B TEOPUM U IIpakK-
THKe MapKeTMHIA CTAIM IIPOTPaMMBI JIOSUIBHOCTM KIIMEHTOB — OOWH 3
HamnboJlee pacIIpOCTPaHEHHBIX CIIOCODOOB CO3MaHMS HOITOCPOYHBIX B3aMIMO-
OTHOILIEHW C 11€JIEBOVI ayANTOPUEVL.

JlosibHBIE KIIEHTBI He TOJIBKO 00ecIeunBaroT 3HaUNTeIbHY IO IIPUObUIH
KOMITaHWM, HO ¥ MOTYT CIIOCOOCTBOBATh IIPVBJIEUYEHIMIO HOBBIX IIOTpeOuTe-
JIeVi, IpeylaraTe IIyTH pa3BUTUS KOMIIAHWNM U HOBBIX IIPOAYKTOB, CIIOCOO-
CTBOBaTh COBEpPIIEHCTBOBaHNIO paboTer KoMmanuu [9; 18]. Ho Bce 3To BO3-
MOXXHO TOJIBKO IIPY Ka4eCTBeHHOM ITOCTPOeHMI paboTHI ¢ KIIMeHTaM!, MHa-
4e IIporpaMMa OCTaBJIfeT IIeJIEBYIO ayAUTOPWIO PaBHOIYIITHOV, M 3aTpaTel
Ha Hee OecronesHsl [6; 12; 19].

KauecTBeHHO cIUlaHMpOBaHHAas IIporpamMma JIOSUIBHOCTY IIperIioiaraer
HaJIM4yie KOMIUIEKCA MEPOIIPUSTUI 110 B3aMMOJIEVICTBUIO C IIOTPeOUTeIISIMI:
KOMIUIEKC MEP MaTepUaIbHOTO CTMMYJIMPOBaHMS; KOMIUIEKC Mep Hemare-
PMaIbHOTO CTUMYJIMPOBAHMS; KOMMYyHMKAIlUM C IoTpeburerravm [5; 15].
KocBenHo mporpaMma JIOSUTBHOCTM KJIMEHTOB BiIMseT Ha AuddepeHIya-
Iyio OpeHya 1 KOHKYPEHTHOTO IIO3VIIMOHMPOBAHMS Ha OCHOBE MHHOBAIV-
OHHOTO acCIIeKTa B yJIyYIIeHWUN YCITyT, KOTOPBIV KOMITAHWUN IIPENOCTaBIISIOT
cBouM KitmeHTam [13; 20].

© Illepermepa M. IO., bepeska C. M., 2014
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ITo mammeM miccrenoBaamss OAG Business Traveller Lifestyle Survey, B
paMKax OIHOTO pbIHKa IIOTpeOMUTeIb B CpeHeM BBICTYIIaeT aKTMBHBIM yda-
CTHVKOM TpeX IIpOrpaMM JIOSUTBHOCTHM KIMeHTOB [17]. Dra cratnmcrmka oOb-
sicHsieTcsl TeM, uTo MeHee 10 % IIpOIIeHTOB KJIVEHTOB II0JIHOCTBIO JIOSUIBHBI U
He mpuOeTaloT K BEIOOPY aHAJIOTMYHBIX IIPONYKTOB APYIvX KoMmaHw. Oc-
TaJIbHBle CTpeMsTCS K IIOUCKY pa3sHOOOpasisi, a TakXKe UyBCTBUTEIIBHBI K
Pa3IMYHBIM aKIVsAM MaTepuabHOTO ¥ HeMaTepuaJbHOIO CTMMYJIMpPOBa-
"y [Tpu aTOM, Kak ITOKa3hIBAIOT MCCIIeNOBaHs, aOCOTIOTHO JIOSUTbHBIE I10-
TpeOuTeM MeHee aKTVBHEBI II0 CPaBHEHUIO C ITOJIMTaMHO-JIOSUTBHBIMM KaK
I10 YacTOTe IIOKYIIOK, TaK ¥ II0 CpeIHeV BeJIMUVHe KOP3UHBI [7].

OnHa v3 IPUYMH OTHOCUTEIIBHOV Heydauy IIporpaMM JIOSUTBHOCTH KIIV-
€HTOB COCTOUT B OTCYTCTBUM TOYHOVI CETMEHTAIINI KIVIEHTOB IIPY ee peasii-
3amyn. 3ajior JKe ycIlexa IporpaMMbl — TIIATeIbHOe CeTMeHTVpOBaHVe
PBIHKa, IO3BOJISTIONTee HOCTVYb PACTIONIOKEHVIS Hanboslee IIOAXOISIIMX I10-
TpebuTeslenn — TeX, KTO BBICTYIIAeT IeJIeBOVI ayAUTOPHEN V1 IIPVL 3TOM CIIO-
cobeH M3MEeHUTH CBOe IIOBEMIeHVEe B CTOPOHY BbIOOpa KOHKPETHOTO IIPOIYK-
ta [10].

Ha poccuiickoM pbIHKe aKTMBHOE CO3/jaHMe IIpOrpaMM JIOSUIBHOCTHU
KJIVIEHTOB Hadajioch B KoHIle 1990-x, BcilecTBUe CHVDKeHMS ITOKyIlaTelb-
CKOVI CIIOCOOHOCTM HacesIeHVs B pe3ysIbTaTe Kpusuca. B aTor mepuon Obiin
pacIpocTpaHeHEl B IIEPBYIO Oodepeb AVICKOHTHBIE IIPOrPaMMBbl, ITIOCKOJIBKY
Habroayiach BBICOKAsl YyBCTBUTEIBHOCTh K IleHe. OCHOBHasl posib IIPO-
rpaMM JIOSUTBHOCTV KJIMEHTOB Ha 3TOM 3Talle CBOAWIACh K IIPUBJIEUYEHVIO
MaKCVMMaJIbBHOTO YVCyIa KIIVIEHTOB.

B Teuenme mocienyiomyix jieT IIpemyIoXeHWMe AVICKOHTHBIX IPOrpaMM
CVJIBHO BBIPOCJIO, KOMITAHWY BBOAVUIV AVICKOHTHYIO KapTy He C IIeJIbl0 Hava-
JIa TIOCTPOEHMS CHUCTEMBI JIOJITOCPOYHBIX B3aMMOOTHOIIIEHNIT C IIOTpeduTe-
JIeM, a KaK OTBETHBIN IIIar B KOHKYPEHTHOVI 00pb0e 110 OTHOIIEHWIO K TeM
KOMITaHVISIM, KOTOPBIe IIPeIOKIIIN IIPOrpaMMy CBOVM KIIVIEHTaM.

B mauasne 2000-x cTasm aKTMBHO pa3BMBaTLCS IIPOTrpaMMBbl JIOSUTBHOCTHU
KJIVIEHTOB, OCHOBaHHBIE Ha MeXaHWMKax, OTIIMIHBIX OT CKMIOK. BOo3HMKaoT
KOaJIMIIVIOHHBIE ITpoeKTHl. Hanboree ycremnHas Ha ceromHs KOQIMIMOHHAS
OoHycHas mporpamma «MamHa» Obprla cozgana B 2005 romy. Hacermen-
HOCTb PBIHKOB ITOCTEIIEHHO YBEJIMYMBAETCS, pa3BUBAeTCS BBICOKas KOHKY-
PeHIVIS M BeAyYIIEV POJIbI0 IIPOrPaMM JIOSUIBHOCTY KJIVIEHTOB CTAHOBWTCS
yaepXaHue IOKyTaTesleVl. boibiryio nonyssipHocTs B cekrope FMCG (To-
Bapbl OBICTPOrO MOKYIIATEIBCKOrO CIpoca) IIproOpeTaloT OOHyCHBIe IIpo-
rpaMMBl, KOTOpble IIpeAIIoaraloT HaKOIUIeHVe OOHYCHBIX OajUIOB MICXOHSA
73 CyMMBI TIOKYIIKM ¥ HaOopa TOBapoB K KOpP3VHe, C IIOCJIEAYIOMMM X Ha-
KOIUIEHMEM U BO3MOXXHOCTBIO OIUIATUTh MMV YaCTIIHO VUIVI TIOJTHOCTBIO Oy-
ZyIIvie IIOKYTIKM.

ITpwm aToM, 110 HaHHBIM MccitenoBanHys Nielsen Shopper Trends 2013 [16],
7o cux 1op 72 % IIpemjIoKeHMs [JId KJIMEHTOB Ha pPbIHKe B paMKax ITpo-
TpaMM JIOSUIBHOCTY IIPEICTaBIISIIOT OO0 IIeHOBBIe IpedepeH i, HeCMOT-
p< Ha TO, YTO IpeIoKeHVe CKVIKM B HOJITOCPOYHOV TIepCIIeKTHBe He CTa-
HeT 3pPeKTVBHBIM MHCTPYMEHTOM IIOCTPOeHMe B3aMMOOTHoIIeHm. Kak
IIOKa3bIBaeT Psif, HOBBIX VCCIIEMOBAHMI, CKMAKM CIIOCOOCTBYIOT IIpUBIIeYe-
HUIO OOJIBIIIOrO Yuciia TIOKYITaTeJIeVi, He SBJISIOIIMXCS 11eJIEBOVI ayIUTOPVIeN
11 KoMItaHuy. Takve TIOKyIIaTe IV He CTAaHOBSITCS ITOCTOSTHHBIMM KIIVEHTa-
MM 11 OBICTPO MepeKTIoUaloTCs Ha HOBOe IIpejIoKeHNe, KaK TOIIbKO KOHKY-
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pupyfoas KOMIIaHWs MPeIJIOXUT Oojiee BLITOAHYIO I[EHY WIM CKUKY.
Kpowme ToT0, 11€HOBBIE IpeyIoKeHNsI IPVBOIAT K POCTY ITyOMHBI CKMIKMY,
COITPOBOXKIIAIOIIEVICS. JIOKHOV 3(pdekTMBHOCTRIO paboTel. Bo MHOTMX cer-
MeHTaX COBPeMEeHHOTO phIHKa ITOKYIIaTelIb CTajl MeHee YyBCTBUTE/IEH K Iie-
He, M DIyOMHA CKMAKM, KOTOpasi MOXET CIIOCOOCTBOBATh M3MEHEHWIO €ro
IIOKyTIaTeJILCKOTO TI0oBefieHmsl, cviIbHO Bo3zpocia (¢ 3—5 mo 10—15% B mpo-
nykrosoM cektope m 20—25% B HempomyKToBOoM). Bce 3TO MOTMBMpYyeT
KOMITaHMM K IIOVICKY BO3MOYKHOCTEVI, OCHOBAaHHBIX Ha HeIIeHOBOM acIleKTe
B3aVIMOJIeVICTBISL.

OCHOBHOVI POJIBIO IIPOrPaMM JIOSUTBHOCTY KJIVIEHTOB CTaJIo yIepKaHue
IIOKYIIaTeJIst, I03TOMY HanboJlee paclpocTpaHeHbl O0HYCHBIE IIPOrpaMMBL 1
IporpaMMbl ¢ HaKOIWUTeIbHOV cKuakoi. Ho crowt obpaTnThe BHMMaHMe,
uTO ODOCTPMBINASACA KOHKYPEeHIMSI B TaKMX CeKTOpaX, KaK ITPOAYKTOBBIV
puTeTuI, KocMeTHKa ¥ napdoMepsi, OpIToBasi TeXHMKa M 3J1eKTPOHMKaA, I10-
Oy’X/aeT KOIaHWM K HayIbHeVIeMy PasBUTUIO IIPOrpaMM IIO B3auMOIeV-
cTBUIO ¢ KmeHTaMu. B kxorite 2013 r. HameTwIcS TpeHI, K OpMeHTaumn Ha
KacTOMM3aLVIO IIPeJIOKEeHNII ¥ MHAVBUAyaIM3alyio paboTel ¢ KIMeHTa-
mu. CTaHOBUTCH BOCTpeOOBaHHBIM IIPOrpaMMHOe obecriedeHye, TO3BOJIAI0-
Iee aHaJIM3MPOBaTh IIOBefIeHMe TIOKyTIaTeslert 1 popMMUpPOBaTh MHIVBUILY-
aJIbHbIe IIpeJJIOKeHNs], IIPe/iCTaBISIOoNIVIe JOIIOJTHUTEe/IbHYIO0 IeHHOCTD JIIs
KaK[IOT0 KOHKpeTHOro KiveHTa. Ha ceromHs Ha pOCCUVICKOM pBIHKE Takye
BO3MOXXHOCTM ecTb y Komraauit Metro Cash&Carry u X5 Retail Group.

OnHako, HeCMOTpsl Ha IOBBIIIIEHHBIV MHTepeC K TeMe JIOsUTbHOCTY, He-
MHOTVe POCCUVICKIME KOMITAaHUM VCIIOJIB3YIOT HaKOIUIeHHbIe Ha OCHOBE ITpO-
rpaMM JIOSJTbHOCTV JJaHHBbIe [jIsi (POPMIUPOBaHNS ITPeJIOKEeHNT VI CO3IaHMs
3(ppeKTUBHBIX KaCTOMM3MPOBAaHHBIX KOMMYHUKaui. boipmmHcTBO Cyire-
cTByROIMX B Poccuyt IIporpaMM JIOSUIBHOCTYL PacCUMTaHBL Ha IIpMBIIeUeHVe
CpefHeV KaTeropmy IoTpeduTesiert. DTO CBA3aHO C TeM, YTO 3TOT CerMeHT
OOIMpeH 1 B IOCTATOYHOV Mepe IUIaTeXXecIIoco0eH, HO MPY 3TOM XOPOIIIO
OTKJIMKaeTCs Ha Mepbl MaTepuaIbHOIO CTUMYJmpoBaHus. ObopoTHast cTo-
pOHa COCTOWUT B TOM, YTO IIPOrPaMMbI IIOXOXW APYT Ha JApyra, a OCHOBHOM
aKIIeHT JleJlaeTcs Ha MaTepraIbHOe CTUMYJIMpOBaHye (CKUIKM 1 OOHYCHI).

B mporpamme j10s7IbHOCTY, OPMEHTUPOBAHHOV Ha MacCOBOIO ITOTpebu-
TeJIsl, OCHOBHBIM CPeJICTBOM WAeHTVUMVKaAIMM KIMeHTa CIyXWUT KITyOHas
KapTa, HO ee poJjIb IIOCTeIIeHHO CHYDKAEeTCsl, YCTYIIasi MeCTO HOBBIM T€XHOJIO-
I'MsIM, TO3BOJITIONTVM MeHTUUITMPOBaTh YYacTHNIKA IIPOrpaMMEL Oe3 00s-
3aTeJIbHOTO IIpembsiBiIeHNsT KapThl. Tak, cerdac Ha pbIHKe HaOromaercs
3HAUMTEILHBI POCT MHTepeca K MOOVIBHBIM TEeXHOJIOTMSIM ¥ BO3MOX-
HOCTSIM VX WCIIOJIL30BaHMs [JIsi TIOCTPOEHMsI B3aMMOOTHOIIEHUN C KIIMeH-
tamu [8; 14]. HatpymMep, Ha ocHOBe IPVITOXKEHMVI 111 CMapTdOHOB, IT03BO-
JISIOIIVIX CO3[IaTh JIMYHBIV KaOMHeT WwieHa KiIyOa JIOSUIBHOCTU ¥ aKKyMyJIV-
poBaTh BCIO HEOOXOOMMYIO KIVEHTY MHMOpMAIIIo, — cAeslaTh KapTy KiIu-
€HTa JIeKTPOHHOV, TI0JIy4aTh JaHHBIE O KOJIMUeCcTBe HAaKOIUIEHHBIX OajUIoB,
VIHIVIBUIYJIbHBIX ITpeJIOKeHNsAX, (POpMBI BOIIPOCOB, OTBETOB U IIpefjio-
xeHnm. Takym oGpa3soM, BO3HMKAIOT BO3MOXXHOCTY (DOpMIpPOBaHMs Helpe-
PBIBHOVI 0OpaTHOVI CBSA3M C IIOTpeOITesIeM.

B mepcriekTvBe OXmpaeTcs aKTMBHOe PasBUTVeE IIOFOOHBIX IpeyIoxKe-
HWUJ Ha pPBIHKe, KOTOpBle OyAyT IIpMBIJIeKaTh IOKyIIaTesls He TOJIBKO WH-
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dopmatvert 0 HaJVYMN ToBapa W ero pacloJIoKeHUN B MarasuHe v 00 MH-
OVIBVIAYaIbHBIX IPeUIOKEeHVISIX, HO ¥ OOYyJaloIIMMM ¥ pa3BiIeKaTeIbHbIMU
dysxIMaMmn. Pa3sBuTiie TeXHOIOIMII VICIIOIB30BaHMS MOOWIBHBIX IIPWIIO-
JKEHUVI B IIporpaMMe JIOSUILHOCTY VIMEeEeT XOpOIlye IepcreKTuBbl B Mockse
n Cankr-llerepOypre, rme cyllecTByeT IIMPOKOe paclpocTpaHeHWe Mo-
OwrpHOro VIHTepHeTa ¥ BBICOKAs IIOIMYJIIPHOCTh BBICOKOTEXHOJIOTVYHBIX
cMapT(OHOB U ITOIOOHEIX MoOfIesleNt y HoTpeburestert. B To ke BpeMs pas3su-
THMe 3TOTrO0 MHCTPpyMeHTa B MacinTabax Poccvy B 3HaUMTeIIEHON Mepe caep-
XVBaeTCs HeAOCTATOYHOV TOTOBHOCTBIO U TEeXHIYEeCKMMI IIpobJieMaMm
BHYTpPEHHeT0o IIPOrpaMMHOTI0 obecriedeHViss KOMITaHWI ¥ HaJI4IieM cepbes-
HBIX IIpo0JIeM B 5a30BBIX OpPTaHM3alMOHHBIX IIpOolleccax.

OxumpaeTcst Bo3pacTaHye PoJIv IIpOrpaMM JIOSUIBHOCTU KaK MHCTPYMEeH-
Ta HEIIPEPBIBHOI'O B3aMIMOMEVICTBIUS C KIIMEHTaMM, IIpeaIiojiararoiiee cosma-
HUe KOHTeHTa He TOJIbKO KOMITaHMeV, HO U KIIMEHTOM, 1 OpMeHTUpOBaHVe
He TOJIBKO Ha yAepkaHue KIVMeHTOB, a Ha (popMupoBaHue HOJITOCPOYHBIX
B3aMMOOTHOIIIEHVIVI, OCHOBaHHBIX Ha JIOSUIbHOCTUL.

B 11e;10M MOXHO 3aK/TIOUNMTD, UTO TaKOW COBPEMEHHBIVI MapKETVHIOBBIV
VHCTPYMEHT, KaK IIpOrpaMMBbI TIOBBIIIEHVIS IOTPeOUTeTECKOM JIOSUTBHOCTH, —
cepbe3HOe OpyXXie B Ooprbe 3a HOTpebwTerIst Ha OOJIBIIHCTBE PEIHKOB. B Poc-
CUV IIPOrPaMMBI JIOSUIBHOCTVI HAaXOIATCSI Ha CTaAUM CTAHOBJIEHUS U pa3BU-
TVsI, OOHAKO OYEBMIHO, UTO B TEKYILEM JIECATVIIETUNM TaKUX IIPOEKTOB CTa-
HOBUTCS Bce OOJIbINle, VI KOHKYPEHIIMS Cpeau HuX OyzmeT BbIcokom. Te mpo-
rpaMMBI, KOTOpbIe OyAyT HalleJleHbI Ha BBICTpavBaHVie JOJITOCPOYHBIX OTHO-
LIEeHNI ¢ KIMEeHTOM, OKaXyTca Hanbostee 3¢ deKTVBHBIMM MHCTPYMeHTaMM
dopmMmpoBaHIs HOTPeOUTEILCKOV JIOSIIBHOCTIL

B mneasie mporpaMma JIOSUIBHOCTY JIOJDKHA OBITH IIOCTOSIHHOW U II0CTIe-
noBaTesbHOV. Ho 1mpm 3ToM OHa He [oJDKHa OcTaBaThCsl CTAaTUYHON, Ha pas-
JIVYHBIX ee 3Tallax OHa MOXeT ObITh MommduIpoBaHa B 3aBUCUMOCTU OT
aKTyaJIbHbIX M3MEHEHWV B KOMIAHWMY, Pa3BUTVS MX B3aVIMOOTHOILIEHWIVI C
mapTHepaMi ¥ YCIOBUVI Ha PBIHKE, IOSBJIEHWS HOBBIX IIPOMYKTOB, HEVI-
CTBUV KOHKY PEHTOB.
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